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A Successful Purchase, Rehab, Refinance X 3

In March of 2008 | purchased the first of threepléxes” on Wooten Park Dr to
compliment my existing apartments (20 units) ondame street.

This is a story written to entertain and educateilno way am | giving legal, financial,
or real estate advice. For advice, please cogsultappropriate professional counselor/advisor.

Please also note that real estate investing is@acsport and it should only be
undertaken after consultation with your physicitorney, Pastor, Priest, Rabbi, Realtor,
spouse, friends, enemies, and/or other concerntiéga

If you would like to learn more about being a pssienal real estate investor, please call
me or send me an email. We can talk about wipat ¢y investor you are and what types of
things you should be doing in order to go wherewant to go. The phone call is free and you
are under no obligation to develop any type of @ssional relationship with me. 1 like to talk
shop and welcome the chance to help a fellow imvestich their goals and dreams!

| would love to sit down and have you buy me lunch!

You can check out my profession profile on linkedimww.linkedin.com/in/ronseay If you
are a member of linkedin please send me an insiteaacept all invitations.

If you have some buildings to sell, please comaet But please note that | am a
professional investor. | normally do not flip pesties but rather add them to my investment
portfolio. This is the primary means in whichsleuto provide for my family, which means if
your property is not a great deal then | will prolyanake an offer at the price that makes it a
great deal. Please don'’t take offense as lowo#ee not meant to insult but rather to produce a
transaction at a price that fits my personal inwestt criteria.
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The First Building

This building was Y2 occupied and needed sometserepairs to get the other two units
up and running. The list price was $210,000 arnd hable to successfully purchase the
building for $162,500 in part due to the repairgrent tenants and overall motivation of the
owner. The owner had it listed on loopnet butrbdl put it in the local MLS with a realtor.

Here is what the outside looked like when we boutght

| did not do anything special to get a reductiopiice. | just talked to owner about what
condition his building was in and what he thoughtas going to take to fix the building. |then
told him what I could pay and how fast | could éosHe did the rest!

He understood what shape the building was in!

He knew he could sell it and take his money andatoething else with it!

Once he knew that | owned buildings on the sangesand that | was serious he understood that
| intended to move forward and move forward fastveovent under contract and closed on the
building within a month, using my lines of credtfund the purchase. CASH!

I have used this strategy many times in the pasksew what to do and how to do it.
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The first thing that | did was to move my officaarthe building so that | could get my
arms around the status of the building and whatally needed.

One of the major issues was the hot water heabersia conditioners.

The building experienced several air condition@bpgms that lead the previous owner to
rip out the ceiling in one of the units to find aubtat was causing a water leak in the building.

Additionally there was a rat problem, but most gigant was the hot water heater
problem.

The previous owner was paying for the electriaitpne of the units because it was the
only unit that provided hot water to the building-hese buildings are set up so that each of the
electric hot water heaters feed into a main sydterthe hot water.

So even though the unit was empty the owner wagilkgéehe electricity turned on so
that the current tenants would have hot water.
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Here is a picture of one of the bathrooms that eéetdme work:

This was man made and done on purpose.

| think someone was trying to find a leak but thest never found it and never fixed what they
had broken either.

How would you like to have that type of contractmrking on your team?

Rip my ceiling out and don't fix it why don’t you!

\

This was done to try to find a leak
in the kitchen I think!

Nevertheless, do you think that yo
could rent it this way?
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This is the same unit but different area in theHen.
All of these things were minor repairs and did tadee a lot of effort or money to fix.
They sure look like a lot of stuff to the untrainege.!

Do you think that any buyer is going to want toghase this for full market value?
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Why would you even rip up the wall in this fash@md not repair the area?

Y

Here is some of the things that tenants leave ywervthey do what is called a “midnight move-
out!” Junk

As you can see he had lots of problems with thiimgjs and its management!
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This unit was occupied and paying!
They had a running water leak that no one bothtereell the old landlord because “hey, who
cares we are not paying the water bill!”

Of course it was fixed first and then | fixed tie@ants!

Here is a picture of the big back yards that softbeunits have.

How many apartments have a huge fenced back yamlinarea?
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The Numbers

The original financial picture of this property ke like this:
Purchase Price $162,500

Current Rents $450 + $550= $1,000

The unit mix contains 2 units that are 1 bedrodnb/bathrooms, and 2 units that are 2
bedrooms / 1.5 bathrooms.

2008 Property Tax Appraisal Value was $208,494.

Budget for Repairs Needed:

Hot water heaters $8,000
Locks $200
Painting $1,000
Ceiling fans $200
Appliances $1,000
Sheetrock repairs $1,000
Misc +$600
Total $12,000
Actual Repairs

Locks $400
Painting $800
Ceiling fans $500
Appliances $1,600
Sheetrock repairs $800
Flooring $3,000
Fencing $1,000
A/C Repairs $200
Hot water/ Plumbing $1,200
Misc +$1,556
Total $11,656

As you can see what we budgeted for and what dgtu@bpened are two distinctly different
things!

Most investors lose heart when that happens.

In this case it happened but in our favor!
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The First Refinance

After this was repaired which took a very short amtoof time it was rented for
$450+$550+$650+$750 = $2,400. This property washmsed with our lines of credit. Those
individual lines vary in rate and terms but therages were about 10% interest with payments
of about $3,450. | first called my local bankeho worked with me on the original purchase of
the apartments across the street, and inquired &ibouefinancing the property on a short term
basis (12 months) for interest only. | had ddne when | purchased my apartments and was
able to refinance and pay him off with good sucdegfere my balloon payment due date. | paid
him on time and kept money in the bank. | felyveonfident that he would be able to get me a
loan for 80% of the value of this property at sayneat terms. His reply was “Ron, we like
Austin and your property but we are cutting backwrat we can do, so we need to only do a
deal with you at 50% LTV (loan to value). | fédlat this was way too conservative and left too
much of my money (my lines of credit) in the deal.want to get paid (in equity) for using my
brain to find, fix properties, and finance propesti

So, next | went to our friendly credit union. &mted to have this loan amortize very
quickly so we only requested a 15 year amortizatidde always want to get all of our cash out
especially when we use our lines of credit to paseha property. However we ended up only
getting out $162,500. This was not a problem adbrgan to collect rents and the turn around
time from when we purchased the building (03/256&8) completed the refinance (6/30/08) was
only 3 months! The final financial picture lookike this:

Money into the property:

Purchase $162,500
Repairs +$11,656
Total $174,156

Refinance $162,500

The cash left in the building was $11,656. Thisginot include the rents that | got
while | waited for the refinance to be completed.

We had just refinanced our personal home withdteslit union so | knew that they had
money and could lend. The terms that they weiexiafj me were 6.50% and 1.5% in
origination points with no balloons and a fixedribal knew that the buildings would appraise
for at least $200,000 and should get to $210,008e appraisal came back at $214,500, which
would allow me to go into the next property!
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The Next Property: The Burned-Out Building!

This property was foreclosed upon while | was dubwn on vacation and the new
owner put a for sale sign up (which you cant sa&igpicture) and | saw the sign and came
along and took down the information and called hifftook down the information” means
wrote it down. Do not remove other people’s falessigns! )

He wanted something like $160,000 for it but | céfit him $130,000 and we talked a
little and settled upon $149,000 CASH with him mgya title policy and survey.

This property was vacant and fenced all the wayraatdo keep people out. It was
empty for over 2 years while the previous ownexdtio repair it from outside of the state.

((((((A side note about perseverance. In 200dtto buy this building. The owner at that
time and | were trying to complete an exchangé&rbuilding for one of my houses that had a
lot of equity. She ultimately sold it to a guyevhad tenants who set fire to the building and
ultimately cost him his ownership position and | smne a few dings to his credit.))))))

The foreclosed owner listed it for $210,000 thirgkthat it had been repaired but was not
able to sell it.

| offered him $120,000 for it but was turned dovatause he thought it was finished and
ready to be occupied!
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| met his local realtor who took a listing thatlned not personally seen, and we
proceeded to walk thru the property. He took spiotires to send the out of state owner that
would properly inform him of the current condition.

After he got the pictures he dropped the priceli®53000 but ultimately he was not
successful and finally the bank which had given hitoan foreclosed on the building.

The guy | bought it from paid $139,000 on the ctwrtise steps for the property at the
foreclosure sale and wanted to make $10,000 (aicwptd him). At closing he got back his
$139,000 but not much after that due to closingscasd property taxes.

Unfortunately we were not able to close on the fiefinance before | had to close on the
next purchase! So while | was waiting on our Emichad to make another draw on my lines of
credit to purchase the this property.

| said that so cool but really......
| was sweating bullets because | wanted to clogheihis property as soon as possible.

So on 6/15/08 we closed on the purchase of thepthgerty but | really wanted to only
draw so much out on the lines of credit. Ther6(39/08 | refinanced the first property and paid
down the lines of credit with the proceeds. Wiggtpened next was so extraordinary that |
could not have planned it this way!

Another property came on the market 2 doors dowrstieet.

So what did | have to do? | of
course made the first and only
offer on the property at the list
price of $174,900 CASH!.

| will explain the workings of the
next building on the following
pages but for now I will focus on
this building (#2) for now.

The Burned-Out Building:
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The Repairs:

This building was a wreck, that is why it was pddbe way it was! It needed extensive
repairs. A list of repairs included: electrigallymbing, HVAC, flooring, appliances, roof,
fence, painting, doors, windows, sinks, faucets, &t.

The total budget for this building started at $88,@nd went as high as $45,000. We
ultimately spent almost $49,000.

This amount got the building up and running arstiit needs about $5,000 to make it
finished and beautiful.

Right now it is just 95% of the way there.

This project required a crew of about 5-6 labopus outside contractors to help on the
complex jobs. Due to the size and scope of thaire | even had to get involved physically in
order to get this building up and running.

My plan was to get 3 of the units up and rentédhen finish off the last unit, which was
the worst one so that | could move my office irttattunit.

In short order I got the three up and going and the next thing was to keep them that
way until | could do the refinance of the buildings

Even though | purchased this one before buildingygtBshed to get #3 finished while
this one just sat and waited a while, building #&wasier to get repaired and refinanced.

The first thing for this buildings was to cut dowre overgrown trees and make some
cosmetic repairs to the outside.

Then | began the plumbing repairs. It turnedtbat one of the neighbors lived in the
building before the fire and was able to share seatgable information about the plumbing
leaks. We had to open up the walls to replacé&l8drain pipe, all of the cut off valves, and
some of the copper that was stolen from the bugldin

One unit was gutted down to the studs becauseedirth the electrical wiring for the
entire building was updated, the roof needed repaisulation was missing, doors were missing,
windows were replaced, flooring was updated and fimally we were ready for the electrical
inspection.

The electrician was terrible and it took like 3 rti@nfor our contractor to get his act
together and finish my project. Finally | got pavon in the building.

| purchased this building on 6/15/08 but was nde &b begin to get rent from it until
November of 2008 almost 5 months of no income argklexpenses!
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By December it was fully rented and paying whictswaaniracle.

At the same time as we were working on this bugdire were working on the #3
building, thankfully it needed much less in wayrgpairs done to it.

The #3 building was purchased 7/29/08 and by Sdpeme had it full and finished.

So for the first couple of months | focused on#Bebuilding instead of on the #2
building. My strategy was simple: Fix the easlastding first. Then get it rented so that it
would help financially fix the other building.

Here are some pictures of what the burned up mgjlttioked like:

Bulk tree day was coming and you can barely seef &lie limbs stacked up on the side
of the property but when they were pulled to thebdbey filled the parking area and were
stacked about 6 feet tall, 6 feet deep, and 754@kt! Bulk Tree Day is when the city picks up
your bulk tree cuttings for free!

| also used that time to get some other threed@wh and stacked up in the same area as
well.
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Here is a better picture of all the limbs. Sorhthem came from my other properties on the
street. One of the advantages to owning moreaharproperty on the street is that it allows me
to get some economies of scale.

| had to re-plumb two of the units because the eopyas stolen. Some of cast iron drain lines
were cracked right down the middle and had to paced with PVC.
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Most of the electrical rewiring had been done lgy/ihevious owner but he never quite finished!

For some strange reason he felt that this shou&hbagh to get the building back up and
running! | wonder how it feels to have your cator tell you, “Oh yea its finished;” and then
to get a picture like this!

As | mentioned earlier this building was being wextlon when the third building came
together and so it was put on hold while | gotttiied building together.

At this time | was just about stretched to the maaxthe buildings and my lines of credit.
The Numbers
Purchase $149,000
Repairs +$45,76@nd counting
Total $194,760

The unit mix contains 2 units that are 1 bedrodnb/bathrooms, and 2 units that are 2
bedrooms / 1.5 bathrooms.

2008 Property Tax Appraisal Value was $208,494.
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The Third Building

This building was in decent shape compared to therdawo buildings. It also costs the
most of the three buildings at $174,900.

| tried to buy this building from the previous owreefore he lost in to foreclosure. He
had it listed for $215,000 with a local agent apdifposed taking over his loan. He was open to
it but he owed over $200,000 with a first and abseldoan. After | tried to make the numbers
work | simply could not. His rents were low aihé fpayments were high so | simply had to pass
on the purchase at that time.

(((((Remember the previous note about perseverambtere is another example of how if
you persevere you can accomplish what you desire$s money and less headache!)))))

| am glad | did pass on the initial opportunity n@tthe time | was upset that | could not
add to my portfolio in a way that was easy to catgl | had a similar experience in the past
and later regretted not adding to my portfolio whig® opportunity was presented to me.

This felt like 1 was doing the same thing all oagain.

The first time that | hesitated it cost me aboud,$80 in lost profits.

Have you ever had the opportunity to buy the dupigt next door to yours and pass on
it?
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| did and | later sold that original duplex for 050,000 more then the proposed
purchase price of the one next door!

However, that was then and this is now and bechssitated in this situation | was able
to later come back and purchase this propertyldout$41,000 cheaper!

This building needed mostly cosmetic repairs: filogy paint, appliances, doors, and
windows. This building went the fastest of theethto repair and get rented.

| made a couple of mistakes on the tenants in ratehta get it rented but after a few bad
tenants | got it together and was able to bettaluate the tenants.

What made me take the bad tenants?

Well | needed to get my cash flow up because 1610 empty units and big
payments. So to put a warm body in the buildiaguld take anyone who wanted to live in the
building so that | could get some cash coming ioftset the repairs and expenses.

Financial Pain has a way of talking to you and stmes | listen!

Even when | know better!

| knew some of those initial tenants were shaky!

| knew that they would probably have problems!

Nevertheless, | put some warm bodies into buildsmshat | could get some type of
income coming in to help offset the pain of cargythe buildings until | could put the long term
financing in place.

What will your place look like when you put the wgppeople into it?

Well you know but just in case here are a few relais.
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Yes, the picture is blurry but you
imagination can give you a taste ¢
what my eyes saw and what my no
smelt!

Yes, they did leave that 72 inch
plasma! No, I had not died and
gone to landlord heaven, rent-a-
center called and wanted their TV!

No, you can't say you don’t know
what happened to it!
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Want a weight bench that is missing the benchtadlone of those!

Most of these types of things are a minor headaaklecan be cleaned up in 1 day or less by a 1
person crew! Two people can knock out a cleansavekp in %2 a day with enough trash bags
and a little hard work!
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Now on to the beautiful pictures.

This building shows great inside and out. | mothegifences to give the residents some type of
backyard not just a fenced patio!

Here are some of the pictures of the finished Betim:
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Small back yard in one of the units. Not quitd@sas the other back yards, but still enough
room for a small pet. The washer/dryer connestine in the utility room.

| staged this unit so that people could see whadutd look like with their stuff in it. Everyone
who looked at it liked it but some people who dad get out of their cars never saw the inside.
All of the furniture was given to me by former tatsawho either were forced to leave or who
left on a midnight move-out!
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New tile and appliances for the downstairs

The Bedroom/Loft

The numbers on this property look like this:

Purchase $174,900

Repairs +$11,100

Total cost $186,000

The unit mix contains 2 units that are 1 bedrodnb/bathrooms, and 2 units that are 2
bedrooms / 1.5 bathrooms.

2008 Property Tax Appraisal Value was $208,494.
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THE MONEY HUNT

By the time | got ready to refinance these propsrthe full financial/credit crunch was
in effect and the credit union that | did the fisn with had a very low tolerance for me.

Consequently they offered me a loan with only a 36&h to property value.

| quickly refused that loan as | felt that | shogket more out of the property especially
since 3 months ago | just got a loan at a 75% loaralue.

That began my hunt for money!

So | had 2 free and clear buildings and owe closki¥4,000 on my lines of credit.
Do you know what paying over $8,000 per month féikés?

Well let me tell you it is no fun place to visit!

The $474,000 included the purchase of these twidibgs plus some of the cash | had to
leave in the first building and all of the repajpijs some interest costs for carrying the building
for 9 months while they were empty, plus propeaxes.

| talked to over 30 different banks, credit uriphard-money lenders, and mortgage
brokers.

It took me another 6 months after being offered30® loan to value deal from my first
credit union to finally find someone who was lergimoney at reasonable rates.

The first lender that | talked to was all readestablish a new business relationship with
me. He was an investor himself. He had othstatuers who were investors. He understood
my business model (buy and fix with lines of credit refinance as soon as possible with long
term financing). He even wanted to try and esthld big business line of credit that would be
secured by some of my other property and that ldcose to go out and continue to grow my
portfolio. It all sounded to good to be true!

And of course just like they say, “If it sounds @aod to be true, it probably is!”

Well it started with a little push out on the titr@e. Then there were more little delays
for what is a simple transaction for a small amafrmhoney!

| had similar things happen to me in this transechbefore. | was all ready to do a loan
on the third building as it was ready to go andupeed and a lender just kept delaying and
asking questions and not returning my phone calls.
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All the while | am telling him how urgent this trsaction is to me.

After all, | am the one who is paying the $8,000 penth to service the debt on my lines
of credit. | needed to get some payment reliébieethe weight of the payments crippled me!

Finally I just said, “OK | have called this Guy ergh and if he breaks his word to me
one more time | will never call him again!” Sweeough he never called and neither did |I.

In February 2009, | found a bank that said theyeweterested in doing loans but after 2
months of asking questions they came back withfi@n t loan only 70% of the cost of the
buildings, not giving me any value for creating igin buying assets that were broken and
fixing them.

In a normal time | would have told him to jump ite&e offering 70% of cost at 7%
when the market is closer to 5%!

But considering the world was falling apart at tinee | was willing to take just about
anything if he could have done it fast. Februanppril is not fast in case you were wondering!
By April | was beginning to think that this guy ¢aperform and he is just stringing me along.

After being in the business for a while and getstging along you get a nose for that
sort of stuff.

Unfortunately, for this new banker he was not geable to get it done.

Around the ' of March he said, “I will get you a commitmenttéet” but that just turned
into more questions so | kept looking for anotlegrder just in case he could not perform.

Sure enough when he went to present my loan db#mecommittee they told him, “that
they don't like cash out refinances!”

| am thinking to myself, “you should have known wher or not the bank likes cash out
refinances before you sat down to talk to me!”

My loans were not a term and rate refinance andneowithin reason would make them
out to be.

They were cash-out refinances. Even if | uséhallmoney from my line of credit and
agree to allow my lines of credit to be paid ofthtsing it is still a cash-out refinance.

So question that the loan committee asks him antidreasks me, “How do we know
that the lines were used to purchase and repabihdings so that we can make this into a term
and rate loan (for the regulators or the big bgsses
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When | hear this request | am think to myself, Staguys must be crazy!” How in the
world do you expect to me to document the flow eflwver $400,000 in small chunks?

No lender in their right mind asks for that typedetail on the repairs!

At the same time as | was working with this bamkak also working with another credit union.
The new credit union came back with these loanmaters:

1. 80% loan to cost ($200,000 X 80% = $160,000 max)
2. 70% loan to value ($240,000 X 70% = $168,000)max
3. 1.5% origination points

Well these numbers were coming in higher than whabank was thinking about ($200,000 X
70%= $140,000). So since | had two buildings ulddhave been talking about $280,000
($140,000 X 2) with the bank or $320,000 ($160,8®®) with the new credit union.

So as you can see | was beginning to feel lessemsdmpressed with the bank only
offering the 70% loan to value, but I still did jost cut him off as | wanted to make sure that |
did not shoot myself in the foot and then not hidneenew credit union close the deal.

Next the credit union also came back with a reqteshow all of my leases.

Not just the leases for the two buildings but &liny leases and show them where all the
money went on my lines of credit.

My reply was, “you do understand that you are agkam over 200 pages of
information.”

The receipts alone probably total well over 150gsagith 3 receipts per page.

Their reply was, “Yep! We understand!”

So | talked it over with my wife and she said,ttiey will give you the money just do the
work to prepare the information.” Well after athausting weekend at the copy machine |
produced the folder with all of the receipts, amebices to document my cost and took it over
the credit union.

Within 1 day | got a firm commitment letter!

Now | am thinking to myself there is no way thatyhread even ¥z of the information in
that binder.

They just needed to say that they went above ayohidewhat was necessary to cover
themselves! Within a week we closed the new Ibans
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The Final Results

The appraiser came out and walked the buildingscante back with a value of
$219,500 for each building. | felt that that nienkwas a little low, | was pushing for $240,000
each but the comparable sales figures ultimatelyhdi support my higher valuation.

Using the credit unions loan parameters of the ta#&0% of value or 80% of cost |
was able to close on two loans for $153,225 ead806,450 with a 20 year amortization period
and a 10 year balloon at 7.00% fixed interest rafte payment is $1,093 each or $2,186. |
was paying over $6,000 per month for that same mbeéore the refinance.

So now | own 32 units on the same block with 4ettéht loans (20 originally owned and
three 4-plexes mentioned above).

| still have a big amount left on my lines of ciedhut the 3 properties make the payments on the
left over amounts.

Cost #1 building $174,156 Value $219,500
Cost #2 building $194,760 Value $219,500
Cost #3 building +$186,000 Value +$219,500
Total Cost $554,916 Total $658,500

Total equity using the low appraised value of $800,each is $103,584. If we used my
$240,000 value then my new equity would $165,084!

The buildings rent for $2,750 + $2,700 + $2,58&%i(l be increasing this to $2,700 soon)
= $8,035.

The payments are $1,417 + $1,093 + $1,093 = $3j&@3ncluding insurance and taxes)

The purchase of the three buildings has also givemore control on the street. | was
stuck at $725 —$750 max on my rents in my origmaldings and by adding the additional units
| was able to clean up the street a little more.

That control has opened the door for the rentotomto the $800 range. While this is a
small amount; the increase in rents of at leastg3Qnit results in big increases in my property
value across the 20 originally owned. As thosé&bme stronger the other 12 in these
buildings become stronger (i.e. more valuable)

Additionally, with more units owned on the samestrl was able to cut down on some
of my management expenses and time spent drivoundrall over Austin to manage property.
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With the refinance completed | was able to do attewgs. The first of which was that |
able to give my wife a raise in her monthly budaféer a full year of putting up with my
crankiness from the stress of pulling off this saction!

My children got season passes to the Schlitterbatusement park for their prayers for
our good success in the real estate business!

My church received a big donation as a direct tesfuthe financial weight being lifted
off my shoulders as a show of my gratitude for Gad@drace being shown to me!

| set a goal for myself on New Years Day thatwfds able to complete the refinance on
these two buildings that | would by
myself a new car!

Here is a picture of the steering
wheel of my old car a 89 Mercedes
560 SEC coup V8.

The best in its class!
Timeless! Bar none!

The new top of the line coup’s
from Mercedes are well over
$100,000!

While | have had good success
with these properties; | don’t quite
think it warrants a trip to the Mercedes Benz deshlip!

Maybe a used Honda, or VW, after all you can’t spequity until you cash-out!
Additionally, premium gas is sky high so | am ie ttmood for a gas sipper not a gas-guzzler!

After closing on the refinance | had my eyes opemétle wider. | met a lender who
thinks that he may be able to put one loan onfah@buildings. This would be a non-recourse
loan! That really got me all excited!

To make it fun | would want the following thing®fn a new loan:

Loan big enough to refinance the existing debalbthe units,

Loan big enough to refinance the leftover amammy lines of credit,

Loan big enough to allow me to payoff my ownsoeral house, and

Loan big enough to get some equity out ($200,8900 into another investment.

PwpNPE



Now that would be an exciting loan and the valusupport a loan of that size is in the
property!!!

| will see what happens on this next level of ficiag. With the financial markets in
such a rough shape | am not sure that it is evesilpe. | had the hardest time just finding 2
willing lenders and then one of them was reallywibling at all!

Speaking of cashing-out;

Anyone want to buy 32 Condo’s?!?!?

The End
or
the next beginning
only God knows.

| hope that this true story inspired you to takesk when no one else is doing so. | hope
that you will learn from my mistakes. | hope tlgati will share your experiences with someone
else to inspire them.

If you need a mentor to help you jumpstart youesting give me a call 512-689-6742.

Ron Seay, CCIM

The Seay Group, LLC

PO Box 151355

Austin, TX 78757.
Ron@TheSeayGroup.com



